Welcome to
NOAH CAN
Business Workshops
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(D | Introducing NOAH CAN peoplej

Introduce yourself to We all work together
someone you don’t know to find solutions

Attendance register
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E\re volunteers '
@on’t give mon

.
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Glon’t have answers &

O\IOAH CAN people.... j

A

@owt offer jobs /ﬁ/orl:‘j
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WHAT do We help people to start

>

we do? or grow businesses ﬁ

(We listen to you

HOW we @Ve work with you

do that?
GVe learn together @
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Grogramme outline j

Introduction to business
What we are selling
Getting customers

How to sell
Customer Experience
Costing & Pricing
Wrap up and recap
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Grogramme outline )

@very Tuesday morning j
@ttend the workshops you need j I h e 0 r
®

@ormation and impIementatiorD I n t O APPEN
@ttend the workshops you need j P r a c t I e
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A Day In The Life As An Entrepreneur

"I'm good. | don't "Wait a second.

know why | get My life is great."
so down on myself"

"Give up the good
for the great!"

"ITS WORKING!"
"I'm excited"

"l was wrong. | suck!"
"I messed up”

"Ugh! This hard"
"I think I'm going
bankrupt”

Derek Halpern- socialtriggers.com
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Session 1 Starting or running
Introduction to business your own business

CWho has / had a business? j

CShare your challengeg

@a re your SUCCESSESD
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What makes a successful
business owner?

(Characteristics of a business-person )
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C. . DO (service) . .. ]
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(Child-minding, . ] \83%“6’

: ) A
What can YOU . .. C . MAKE (product) . j - C . that peopﬂl\e want??

@aking, sewing, . .. ] 4 "3

S

.. BUY & SELL (trade) ..
@egetables, airtime, . ]




What you
DO
or
MAKE
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Offer what people want tan
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or
BUY & SELL

/ GNhat people WANT
> [ MUST BE e b

What they W|II PAY for )
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Can you sell > | a dreadlocks wig | —* | to your uncle or aunt ?

5SMSsforR10 | —|thatis:atR 2 per SMS?
Would you buy <
SMSs at 20c each [T |for a R 2,000 bundle ?
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(dreadlocks wig J \
a
(
> SMbs for R 10 J \

C
(R 2,000 sMs bund@ <
C
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that people WANT

that they will PAY for
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What makes a business-person

VW

Running a business can be . ..

more difficult than

. getting a job

Ao
=<

You CAN succeed if you BELIEVE you can

WIN—

What product / service do you have to offer? &

| Shopping list: |

< Milk. :‘
+Eggs
}symd_

HI‘!‘\

What you are selling . . .

MUST BE

.. what people want ;|_/
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C 4 What characteristics makes YOU . J C . @ business-person? J

C. . DO (service) ... \
(What can YOU . J C MAKE (product) . j

.. BUY & SELL (trade) .. /

.. that people want?’)
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Session 2
Topic: What we are selling

Place: Paterson Park MPC Bring pen and paper

Date & time: next Thu, 2pm

Wear a mask

Bring answers to
today’s questions




